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Ex-Bankers Following Swi_ss
Gain Traction Advising Asian

B KEYNOTE AGENDA:
What is the Asian
landscape like?
How will it evolve?

What are the
opportunities?
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Independents Take On Asia’s Top Private Banks

Firms that offer private bank services but with upfront fee disclosure are taking root in Hong Kong.



The Asian Landscape

* Singapore and Hong Kong are the region’s most mature financial markets:
— Attract the most wealth
— Client bases are better primed to accept the I/EAM model

* Other Asian countries are catching up
* |I/EAMs are gaining prominence over Asia’s key wealth management centers

Overall maturity of wealth management in Asian markets HWN Density in Asian markets

SINGAPORE
HONG KONG
CHINA 156
JAPAN 6.9
TAAN 6.03
MALAYSIA 572 l l | 0.85
THAILAND 558

PHLIPPINES 470 l l l l l l
INDONESIA 410 SINGAPORE  JAPAN  HONGKONG TAWAN  MALAYSIA THAILAND  CHINA

82  HNW density in Asian markets
8.18

Source: UBS “A tale of two Cities for Now”



More demand for I|/EAM services

HNWIs are better educated and have more access to financial information

This change means there is a need for more advisers and less sales-oriented RMs
Many clients have been disappointed by the private banking industry

Stronger demand for independent advice



|/EAM Challenges in Asia
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THIS STRAIGHT...
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Poor knowledge of
EAM model

Unfamiliar with EAMs’ service offering and
value proposition

Mistaken with private bankers/IFAs

Most HWNIs usually have negative
experiences with PB
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Regulations and strict
compliance requirements

(CRS, FATCA, etc.)

“The regulatory environment has significantly changed over

the past years and will continue to increase costs and
complexity”




Association of Independent Asset Managers
Bridging Trust between Banks/Providers and Clients...
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Association of Independent Asset Managers
Mission and Objectives...

* Represent the interests of AIAM members to help
clients/providers correctly understand the role of
EAM/IAMS;

* Uphold/Enhance AIAM reputation and professional
standing of EAM/IAMs in Singapore and abroad;

* Collaborate with industry practitioners and regulators to
communicate and understand new market practice and
regulatory guidelines;

* Provide Compliance & Business Support to members on
affordable cost basis to level playing field and to promote
best practices;

e Act as forum to exchange ideas and network amongst its
members and other industry professionals;



How do EAMs benefit from AIAM?

ACCESS to best-in-class professionals and specialists at much reduced

cost to support members’ business , compliance and infrastructure
development.

INSIGHT to IAM/EAM best practices and industry guidance, through
engagement and active direct access dialogue with regulators

ABILITY to share, exchange and transfer knowledge, connections and
skills amongst industry practitioners and external service providers

MAINTAIN and enhance IAM/EAM'’s professional conduct and
delivery to client and the community

(\ I‘NDEPENDENT ASSET MANAGERS



Fostering dialogue with stakeholders

e Associate Members
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Association of Independent Asset Managers
Where the world’s best professionals collaborate...
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AIAM Committee: those volunteer time and efforts
selflessly to serve the best interest of AIAM Members...
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Lucie HULME Philipp PIAZ Yash
Etienne MISHARA
BILLAUD
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Growth of Asia I|/EAM industry

How do you expect the market share of
private wealth managed by EAMs in
your location to have developed in

3-5 years' time?

B |NCREASE
B STAY THE SAME
I DECREASE

Source: UBS “A tale of two Cities for Now”

In the next 3-5 years, how do you expect
the number of EAMs in your location
to change?

20%

= [NCREASE
BN ROUGHLY STAY THE SAME
B DECREASE



Increasing regulatory requirements

Do you agree that cross-border
regulations reduce the number of
markets in which external asset
managers can acquire clients?

OECD

COMMON
REPORTING
STANDARD

BN STRONGLY AGREE
B AGREE
B NEUTRAL

Source: UBS “A tale of two Cities for Now”




Opportunities

HNW population and wealth growth in Asian markets
20%

18%
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CHINA  INDONESIA THAILAND TAIWAN HONG KONG JAPAN PHILIPPINES SINGAPORE MALAYSIA
B HNW year-on-year B Wealth year-on-year

China, Indonesia and Thailand are growing rapidly and could overtake the current
leaders, Singapore and Hong Kong.

SG and HK as the most mature financial industries, have the most choices in
terms of platforms and service providers for EAMs.

More international banks and service providers are expanding their offerings to
EAMs in other regions.



Abundant opportunities for EAMs:

that wholeheartedly care for client’s needs,
understand cultural effects on their behavior,
and are adaptable to the market places and global regulatory developments.



Contact us

(\ INDEPENDENT ASSET MANAGERS Q
Visit us: http://aiam.org.sg/ I

The Hon Secretary
Association of Independent Asset
Managers

Welcome to ATAM! Are yous member?
c/o Trilake Partners Pte. Ltd T I I T T, |

39 Robinson Road
#20-04 Robinson Point
Singapore 068911

Email contact: secretary@aiam.org.sg
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