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Key data about additiv

Mature Fintech company Vast experience with top tier brands 
and banks

Well capitalized, privately owned, 
backed by strong investor group

Progressive technology and 
infrastructure, API-first, cloud-native

Enabling institutions to capture the 
orchestrated finance opportunities
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> 750 standard APIs in wealth, credit, 
insurance, and risk



Evolution of embedded finance 3

Phase 1 – Internet Banking Phase 2 – Digital Banking Phase 3 – Embedded Finance 

Business model evolution
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Same services, 
from same 

institutions, but 
using digital 

channels

Enhanced 
services, 

leveraging 
networked 

technologies

New services, 
offered as part of 
existing, context-

aware user 
journeys at the 
point of need

2010 - 20202000 - 2010 2020 onwards
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The evolution of the embedded finance ecosystem 4

Rise of new 
business model

Core banking solution 
providers start to emerge

Open banking

Regulatory Support

PAYMENTS CARDS LENDING BANKING/WALLET COMPLIANCE INSURANCE WEALTH

Business Model Maturity

Massive market with 10 – 25% annual growth rate in Wealth-as-a-Service, Mortgage-as-a-Service and Insurance-as-a-Service

Source: Finch capital/additiv

2000s 2020s

more mature less mature



«Platform ecosystems consist 

of two basic components: One 

is the orchestration platform 

itself. Secondly, it consists of 

an ecosystem of partners that 

develops and centres around 

this platform. The platform is 

thus the basis for this 

ecosystem and responsible for 

its development.»

5Demographics dividend meets business model innovation

sourcing 
model

operating 
model

servicing 
model

To innovate 
and drive 
collaboration 
dividends 

3 Lingens, B., Böger, M., Gackstatter, S., & Lemaire, A. (2019). Business Ecosystems - Partnership of equals for corporates, SMEs and startups. 16. https://www.alexandria.unisg.ch/256357/

Consumers / Users Supply / Producers

Ecosystem

Digital Platforms

https://www.alexandria.unisg.ch/256357/


It’s 2023: What do your customers want? 6



7Philippines digital economy is set to grow at an accelerated pace due to its 
favorable demographics, economics and start-up emergence.  

Source: Philippine Venture Capital Report 2022

Global Ranking Startup

52nd

Population

111M
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Daily Time Spent on Internet

10.93 hours



Philippine consumers have low loyalty towards their bank 8

% consumers in the Philippines who would consider 
switching to a different bank if it provided more 
innovative services

Source: Understanding the Embedded Finance Opportunity: Consumer Study 2022, additiv

64%

12%

24%

Agree and strongly agree Disagree and strongly disagree Neither agree or disagree



9Consumers seek embedded finance, and they don’t mind who provides it

Source: Understanding the Embedded Finance Opportunity: Consumer Study 2022, additiv

% consumers inclined to take certain investment services from financial 
service providers vs. non-financial brands channels (by activity)
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  Automatically save or
invest spare change by

rounding up purchases to
the nearest pound/euro

and automatically
investing or saving the

difference

Option to invest in ethical
or sustainable funds that
have a positive impact on
the world (e.g., investing

in green projects etc.)

Save money in savings
pots for different goals
(e.g., summer holiday,
home deposit, college

fund etc.)

Buy, sell or hold
digital/crypto-assets (e.g.,

Cryptocurrencies, NFTs
etc.)

Earn income or rewards in
return for holding

cryptocurrency (e.g.,
staking)

  Withdraw cash against
your financial assets
without selling your
assets (e.g., borrow

money against your home
or shares)

Financial Service Provider Non Financial brand channel
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It is about 
transforming 
business 
models 

Banks

Wealth Managers & IFAs Asset Managers

Insurance Companies

Consumer Platforms

Neo-banks
Enhance and integrate wealth 
management capabilities in the 
right digital offering

Allow for full financial planning 
services, including pension 
offering.

Increase your distribution reach 
and launch your D2C business

Grow and delight your customer 
base with digital capabilities & a 
wide range of regulated products 

Increase customer life-time value 
and loyalty with new offers

Build recurring revenue streams 
by offering investment services; 
Maintain customer loyalty



Thank you! 
www.additiv.com
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